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1	–	Attract…	People	You	Are	Best	Suited	to	Serve	
	
√	Go	Doink™	-	6	Steps	to	Hit	the	Bulls-eye	of	Your	Target	Market	
	
√	Target	Market	Identification	Questionnaire		
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√	R.I.P.E™		
	
√	Bump,	Bundle,	Bargain,	Borrow,	Back-end	–	PPT		+	Report		
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√	Reactivation	Formula	-	3	Questions		
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√	Value	Profile™	–	Success	DNA,	Personal	Pathways	(VIP	Members)	
	
	
	
	
	
	
	

©	1990	–	2022,	Mitch	Axelrod	–	All	Rights	Reserved	


